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Indian Family Office to Increase Domestic Equity
Exposure

INVESTOR

Ashika Global Family Office Services

N/AFund Size (m)

Country

General Contact

Altimus, Level 35, Dr. G. M Bhosale Marg, Worli, Mumbai - 400018Address
+91 (983) 349 8734Phone
familyoffices@ashikagroup.comEmail
+91 (334) 010 2500Fax

Primary Contact

Amit JainName
Co-founderJob Title

Social

More (if applicable)

Website

SUMMARY OF INVESTMENTS

Breakdown

Actual allocation as of 09/07/2026: Indian Equities. Target allocation as of 09/07/2026: Indian Equities.

INVESTMENT CONSULTANT

Not disclosed

Contact

More (If applicable)

MANAGER ROSTER

Undisclosed (Undisclosed);

PREFACE

The Ashika Global Family Office Services is seeking to increase its exposure to Indian equities, as it
holds a “relatively optimistic” view of the asset class compared to US equities, co-founder Amit Jain
told MandateWire. Jain said the family office will increase commitments to its existing Indian equity
managers while selectively evaluating new ones.

REPORT

“We are a value investor. So we invest only in situations where we see deep value in the asset
class. We are always governed by the price and the potential of an asset class in the next 3 to 5
years. As a philosophy, we don't buy anything which is very costly,” Jain said.

“We see that the US stock market is at a lifetime high, and it is too risky for us at this moment,” he
added.

By contrast, he notes a “relatively optimistic” view of Indian equities, citing attractive valuations
across several sectors.

He identified information technology, banking and government-owned companies as the family
office’s preferred investment areas within the local market.

The family office uses external asset managers to invest a portion of its discretionary client assets.
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Asked whether the family office is seeking new Indian equity asset managers for potential mandates
or limited partner commitments, or to increase commitments to existing ones, Jain said: “We will
continue increasing commitments to high-conviction existing managers while selectively evaluating
new asset managers and LP opportunities that align with our long-term investment philosophy.”

On selecting external managers, the family office focuses on the quality of the underlying assets
and ensures alignment of investment philosophies.

"We focus on the future potential of the underlying assets, not the fund manager's past
performance," Jain said, adding, “We choose the fund manager whose portfolio allocation closely
aligns with our belief system. It's a bottom-to-top approach, rather than a top-to-bottom approach.”

Ashika Global Family Office Services is based in Mumbai and is part of the Ashika Group, a
diversified financial services company.
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